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Product Description 

US Instant Rebates - 
Commercial 

8AG32D#B1K 8AG32D HP DesignJet T210 24" $70 

8AG32T#B1K 8AG32T HP DesignJet T210 24"+2YR CP $70 

5HB07T#B1K 5HB07T HP DesignJet T230 24"+2YR CP $100 

5HB06T#B1K 5HB06T HP DesignJet T250 24"+2YR CP $100 

5HB09D#B1K 5HB09D HP DesignJet T630 24" $300 

5HB08T#B1K 5HB08T HP DesignJet T650 24"+2YR CP $200 

5HB11D#B1K 5HB11D HP DesignJet T630 36" $430 

5HB10T#B1K 5HB10T HP DesignJet T650 36"+2YR CP $430 

F9A28D#B1K F9A28D HP DesignJet T830 24in $200 

2Y9H0A#B1K 2Y9H0A T850 Printer $300 

2Y9H0H#B1K 2Y9H0H T850 Printer+ CP $400 

2Y9H2H#B1K 2Y9H2H T850 MFP + CP $450 

T8W15A#B1K T8W15A Z6 24-in Postscript Printer $500 

W3Z71A#B1K W3Z71A Z9 24-in Postscript Printer $500 

W3Z72A#B1K W3Z72A Z9+ 44in Postscript Printer $650 

X9D24A#B1K X9D24A Z9dr 44in PS Printer w/V Trimmer $750 

AM0X9H#B1K AM0X9H T870 Printer+ CP $250 

AM0X9F#B1K AM0X9F XT870 Printer $250 

2Y9H1A#B1K 2Y9H1A T950 36" $300 

2Y9H3A#B1K 2Y9H3A T950 36" MFP $500 

2Y9H3F#B1K 2Y9H3F XT950 36" MFP $850 

2Y9H1F#B1K 2Y9H1F XT950 36" $300 

1VD88A#B1K 1VD88A T1700dr PS 44-in Printer $800 

W6B56A#B1K W6B56A T1700dr 44-in Printer $800 

1VD87A#B1K 1VD87A T1700 44-in Printer $600 

W6B55A#B1K W6B55A T1700 PS 44-in Printer $600 

3EK13A#B1K 3EK13A T1600dr PS 36-in Printer $1,050 

3EK11A#B1K 3EK11A T1600 PS 36-in Printer $600 

3EK10A#B1K 3EK10A T1600 36-in Printer $600 

3EK15A#B1K 3EK15A T2600dr PS 36-in MFP $1,300 

3XB78A#B1K 3XB78A T2600 PS 36-in MFP $1,100 
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Program Structure 
Program Offer 

• Channel Service Providers (CSP) and VPA partners will receive a rebate for each eligible product sold and shipped during the 
promotional period. 

• Eligible product must be shipped from CSP or from the VPA to reseller to the end user within the promotion time frame to be 
eligible for this rebate. 

• Authorized partners will pass on the full amount of the promotional discount to the end user customer to qualify for the offer. 
• This offer is valid while supplies last. 

 
 

 

Reseller specific requirements 
• Partners that purchase direct from HP utilizing their US HP Commercial Contract and submit EDI 867 sales to HP are 

eligible to participate in this commercial offer limited to products purchased direct from HP and must claim directly with HP. 

• Partners that purchase through commercial distribution are eligible to participate in this commercial offer limited to 
products purchased through a commercial distributor and must follow the commercial process. 

• Current commercial distributors for the Products in this Promotion are: Distribution Management, Ingram, and 

TD SYNNEX.   Partners that purchase through retail distribution are not eligible to participate in this commercial offer. 

 
 

Combining Offers 
National HP Offers 

• HP Promotion rebates cannot be claimed in combination with any other negotiated special discount or in addition to HP special 
pricing programs such as Big Deals unless an exception is identified by HP in writing. Eligible partners must choose between HP 
special pricing programs and the promotional rebate. HP may deny claims on sales for which a Big Deal or any other HP Program 
rebate has previously been paid. 
 
This deal is combinable with 47385965 (DJ Loyal Pro) and 47385970 (DJ Non-Loyal) and 47411051 (ARC DJ) and 47411076 

(LF Print Education Channel Program HDW) and 47487788 (LF ProPhoto Framework Channel Program HDW) and 
47462497 (Maintenance DJS Access HDW) and 47776306 ( 5 pack LF Loyal) and 47785543 (3 pack LF Loyal) and 
47780748 ( 5 pack LF ARC). 

 
 

Payment 
• Upon approval of a claim by HP, payment will be credited to the eligible partner within 30 days. HP’s systems are the systems of 

record for the promotion. The final decision to allow or refuse any or all portions of a claim rests solely with HP. HP may require 
repayment of amounts overpaid by HP in reliance on inaccurate data. 

• Denied claims may be resubmitted within 30 calendar days of receipt of denial reconciliation statement, with 
appropriate new 
supporting information and following the ‘submitting claims’ details described above. 

• Eligible Partners are expected to notify HP of any discrepancies within thirty (30) days of receipt of payment.  HP will not 
research or consider payment on any promotional discrepancies after the thirty (30) day timeframe. 

 

Terms and Conditions 
• Offer is valid only during promotional period for authorized skus. 
• Eligible product shipped before or after the specified promotional period is not eligible to receive the promotional pricing. 
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• Channel Service Providers with a current HP U.S. Partner Agreement (“PA”) are eligible to participate in the promotion. Current 
Channel Service Providers are, Distribution Management, Ingram, and TD SYNNEX (as defined by their Commercial PA with 
HP). 

• VPA Partners with a current HP U.S. Volume Partner Agreement (VPA) are eligible to participate in the promotion. The VPA 
partners who file promotional claims directly with HP are excluded from receiving upfront rebates from Distributors. Current 
VPA Partners are CDW, Insight and PC Connection. 

• HP may modify or withdraw this promotion at any time. 
• HP will only pay claims for products sold by HP to first tier partners. No direct payments will be made on products purchased 

through distribution. 
• Claims will not be paid until actual performance is verified through adequate POP documentation. 
• Partner must pass on the full amount of the promotional discount to the end user Customer; however, adding $0.99 to the 

discount price is permitted. 

• HP may deny payment of any promotional funds if a partner has not complied with the terms and conditions of this promotion 
program, or any other HP agreement or policies. 

 

Submitting Claims 
 

• Eligible partners must submit invoice detail to HP through EDI 867 or SPAR to be eligible for this promotion. Claims should be 
submitted under the provided 8-digit Promotion number, must reference eligible product and include the serial number of 
required products. 

• Rebate claims must be submitted within 60 calendar days of shipping the eligible product(s). HP may deny payment on late, 
missing, misdirected, incomplete or inaccurate data, irrespective of cause. 

• For orders placed during the promotional timeframe and shipped after the expiration of the promotion, HP will grant a 14 -
calendar day grace period for partners. Any shipments made after the 14-day grace period will be rejected. No exceptions 
will be granted. 

• Returns are specifically excluded from this promotion. Standard returns terms and conditions apply for this promotion. 
• HP assumes no obligation or liability whatsoever for rebate payments on late, missing, misdirected, incomplete or 

inaccurate data, irrespective of cause. 
 

Advertisement Required for HP MAP or MRP Policy compliance 
 

• An “ad” is defined as the promotional vehicle* the account uses to communicate the offer. At a minimum, an ad (online or offline) 
must have a: (1) product image; (2) product name; and (3) promotional offer or net of rebate price shown. If the net of rebate 
price is shown, then the original price must also be shown with a strikethrough. 

• If an online ad is used as POP, then it must have: 
(1) Product Image; (2) Product Name; and (3) EITHER: 

▪ Promotion offer, OR 
▪ Net of price shown w/original price struck-through, OR 
▪ “Click to see price/See price in cart/See cart for more information” messaging. Refer to HP´s MAP policy for 

definition 
for the cart. 

 
HP strongly recommends advertising during the promotional window. The following are proven advertising vehicles: 

• Weekly circulars 
• In-store flyer 
• Endcap/shipper 
• Banner ad with offer 
• Online ad 
• Paid search tile with offer (with call to action in-store and online) 
• Direct mail (with call to action in-store and online) 
• Catalog (with call to action in-store and online) 
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• Call center script/flyer 
• Email blast (with call to action in-store and online) 
• Social/Mobile marketing (with call to action in-store and online) 
• TV/Radio (with call to action in-store and online) 
• Televised in-home shopping broadcast (with call to action online) 

 

Proof of Performance 
TIER 2 RESELLERS will be required to provide the proof of performance listed below to the Partner from whom they 
purchased participating products, who will then submit the claim and supporting documentation to HP on their behalf for claims 
processing. Tier 2 resellers purchasing through retail distribution are not eligible for this commercial offer and must use 
the retail offer for claims processing. 

 

TIER 1 PARTNERS - Direct HP Purchases 
The following is required: 

 

1. Invoice: 
Including Partner Name, Partner Address, Contact Name, Contact Telephone Number, Invoice Number, Program Number and 
description of promotion activity being invoiced). 

 

2. Reported Promotion Activity (either detailed on invoice or in a separate 
report). Required Data: 
• Partner name, promo activity dates 
• HP product description/part number, net quantity sold (less product returns) 
• Rebate amount/total dollars claimed 

 
 

Region 
U.S. and U.S. Territories 

 
 

Other 

Participating Eligible Partners shall not be allowed to issue any debit memo deductions, as per the terms in its partner agreement, but 
will wait for HP to complete the claim to provide a credit or a rejection notice. 

As validation for claims submitted, HP may request copies of invoices, or other proof of purchase and sale of the Eligible Products, 
including invoice date, invoice price and the serial number of the Eligible Products sold. Failure to obtain and submit such invoices in due 
time and manner to HP will result in a denial of the associated rebate claim. HP reserves the right to inspect or audit participating 
Eligible Partner’s records to verify the accuracy of the Promotion rebate credit claimed or paid. HP may require audits to ensure that 
payments are used as indicated in the Promotion guidelines. 

HP RESERVES THE RIGHT TO TERMINATE, ALTER OR MODIFY THESE TERMS AND CONDITIONS AT ANY TIME. 


